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AnHotamusi: TpaauIMOHHO WCCIEIOBaHUS MAapKETUHTOBBIX MPAKTHK
MPOBOJIATCS B CTPaHaX C Pa3BUTHIMU phIHKamMu. OIHAKO B CHITy psiia IPUYHH
M3yYeHNEe MAapPKETHHTOBBIX MTPAKTUK HA PA3BUBAIOIIMXCS PHIHKAX CTAHOBHUTCS HE
MEHEe BaKHBIM HAIPAaBICHUEM B MAapKETHHTOBBIX HCCIICIOBaHHSX. BHUMaHME
UCCIIEJIOBAaTEICH, KaKk TPaBWJIO, TPUKOBAHO K HW3YYCHHIO U OIHCAHUIO
MapKETHHTOBBIX TPAKTHK CBOMX CTPaH, XOTs HAJMYHE CPAaBHUTEIHHOTO aHAIIN3a
NPaKTUK HECKOJIBKHX CTPaH MOXET JaTh Ooliee sCHOE IMpelICTaBICHHE 00
YpOBHE W COCTOSHHHM MAapKETHMHTa B pa3BUBAIOIIMXCSA CTpaHaxX, YTO B
JaNbHEUIIIEM MOXET OKa3aTh MOJIOKHUTEIbHOE BIUSHUE HAa MapKETHHTOBYIO
HayKy B T1enoM. TakuMm 00pa3oM, IeNbl0 JaHHOW palOoThl  SBISAETCS
CPaBHUTEIIbHBIN aHAIN3 MAPKETUHTOBBIX MPAKTUK HA Pa3BUBAIOIINXCS PHIHKAX.
Jlnst mpoBeneHHsT COOTBETCTBYIONIETO aHaMW3a HEOOXOIWMO BBIACIUTH U3
CYIIECTBYIONIETO KOJMYECTBA HMCCIEIOBAHUN TaKWe, KOTOPHIE TPOBENEHHI IO
OJIMHAKOBOW METOJIOJIOTHH, 3aT€M CPABHUTH UX U CIEJaTh JOTUYCCKUE BBIBOJIBI.

B nanbHeilmieM TmolydeHHbIE pPE3YyJbTAaThl MOXHO OyJleT CpaBHUBATh C
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pe3yiibTaTaMu pOCCHfICKOFO HCCIICA0BaHUsA, KOTOPOC IIPOBOJUTCSA B paMKax
nmpoekta «COBpPEMEHHBIE MapKETUHIOBbIE NpakTUKH B Poccum» [Iporpammel
«Hayunoro ¢ponna HIY BIID».

Abstract: Traditionally, the investigations of marketing practices are
conducted in countries with developed markets. But because of a number of
reasons the investigations of marketing practices in emerging markets are no
less important aspect in marketing research. The researchers’ attention usually
focuses on the exploration and description of the marketing practices of their
countries, although the presence of a comparative analysis of practices of several
countries may give a clearer picture of the level and position of marketing in
developing countries, which in the future will have a positive impact on the
science of marketing in general. Thus, the aim of this paper is a comparative
analysis of marketing practices in emerging markets. For a proper analysis
research conducted by the same methodology should be extracted from the
existing investigations, and then they should be compared and drawn the
necessary conclusions. In the future, the results can be compared with the results
of the Russian research, which is the part of the program "HSE Research Fund™
— "Modern marketing practices in Russia".
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B HayuHOM guTepaType IO MAapKETHHTYy MHOTHME AaMEpPHKAHCKUE U
€BPONENCKHUE UCCIECNOBATEIN OTMEUYAIOT, YTO B MAPKETUHIOBOM HAYKE BEIYIIEE
MCCTO 3aHMMACT KOHICIIIHUA MAapPKCTHUHIA OTHOHIGHHIZ, KOTOpas IIpHIllJIa Ha
CMEHY TpaHcakImoHHOMY noaxony [Berry, 1995; Carson, Gilmore, Walsh, 2004;
Gronroos, 1994; Palmer, 1996; Peppers and Rogers, 1995; Webster, 1992].

HoBblli BHUTOK pa3BUTHUS MAapKETUHTa HE CIy4aeH: OH OOYCJIOBIEH
0COOEHHOCTSIMU Pa3BUTBIX PBIHKOB — CTApCHHUCM HACCIICHHA, YMCHBIICHHCM
KOJINU4YECTBA HOKYHaTeHeﬁ, KOTOpPBIC IIOKYIIAXOT TOBAPbBI MACCOBOI0 CIIpOCa

BOEPBbIC, W Np. BHEmHAS cpega W yCWICHHME KOHKYPEHUWH BBIHYXAAET
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KOMITAHUU TE€PEOCMBICINBATh UX MAapKETUHTOBYIO JCATEIbHOCTh M HCKATh
HOBBIC MCTOYHUKMA KOHKYPEHTHBIX MPEUMYINECTB, TOITOMY OJHOH U3
NEPBOCTENICHHBIX ~ 3a7ad  SIBIISICTCSI  PAa3BUTHE MAPKETHHIOBBIX  IMPAKTHK
kommanuu. MiMeHHO modsToMy, kak oTmedaer H. KoBemro, Ha mnpoTskeHHH
MOCJICTHUX JECATHICTUNH MapKETHHT aKTHBHO Pa3BUBAJICS KaK C TEOPETUYCCKOMN
croponbl, Tak u ¢ npakrudeckor [Coviello et. al., 2002]. Oanako HekoTOpBIE
UCCIIEIOBATEN CIPABEJIMBO MOIMEUAIOT, YTO HAIIM 3HAHUS O MapPKETHHIOBBIX
NPAaKTUKAX  MPOUCXOAST  TMOYTH  HUCKIIOUUTEIBHO M3  UCCICIOBaHHMI,
NPOBEJICHHBIX B BBICOKO JOXOJHBIX, MPOMBIIUICHHO Pa3BUThIX CTpaHaXx

[Burgessa, Steenkamp, 2006]. C. Byprecc u . CTHHKamMn CYHMTalT, YTO

« <...> nnsg OyAyliero HayKd U MPaKTUKU MApKETUHra UMEET MEPBOCTEIIEHHOE
3HAYEHUE MPOBEJCHHUE JOMOJHUTEIbHBIX HCCIECAOBAHUM HA TaK HAa3bIBAEMBIX

pa3BuBaroIuxcs peiHkax» [Burgessa, Steenkamp, 2006, p.337].

Bo Bcex mnyOnukanusx, OMHMCHIBAIOIIMX IPOBEIACHHBIE KCCIIECIOBAHUS,
aBTOPHI KOHIIEHTPUPYIOT CBOE€ BHUMAHHME HA aHAJIM3€ MAPKETUHIOBBIX MPAKTUK
TOJIBKO CBOUX CTpaH, OTCYTCTBYeT 0O0O0OIIeHUE, CpaBHCHHE U aHaJIu3
MapKETUHIOBBIX  MPAKTUK B  I1I€JIOM HA  Pa3BUBAIOIIMUXCS  PBIHKAX.
CpaBHUTENBHBIN aHAIU3 TOMOTI OBl YBHUJIETb OCHOBHBIE XapaKTEPUCTHKH,
OTJIMYUTEIbHBIC  YEpThl,  HAMpABJICHUS  Pa3BUTHUS  MapKETUHra  Ha
Pa3BUBAIOIIUXCS PBIHKAX, MOHATh, CYIIECTBYET JM Ha CaMOM JieJie pa3pbiB
MEXIYy MAPKETUHIOBOM TEOPUEW U TIPAKTHUKOM, IPO KOTOPBIM TOBOPAT
HeKoTophle uccienoBarenu, Hampumep, ®. Jlu u Jx. Huxonc [Li, Nicholls,
2000].

Ha paHHbIi MOMEHT CpelM  UCCIENOBAHWUW, MPOBEIACHHBIX Ha
Pa3BUBAIONINXCS PHIHKAX, 3aMETHO BBLICIISIOTCA UCCIIE0OBAHUS, IPOBEICHHBIC C
HCTIOJIb30BAaHUEM METOA0JIOTHH «COBpPEMEHHBIC MapKETHUHTOBBIE IPAKTUKH)
(Contemporary marketing practices — CMP). Jlanrass MeTOAOJIOTHS TOCTPOSHA
Ha OCHOBE pPACCMOTPEHUS B IUIIOPATUCTUYECKOM IIOIXOJI€ YEThIPEX THUIIOB
MapKETUHTOBBIX MPAKTUK — TPAHCAKIIMOHHOTO MAapKEeTHHTE, MapKeTUHra 0a3

JaHHbIX, MAapKCTHHIA B3aMOOTHOIIICHUM M CETEBOI0 MapKETHUHTA. K qUCIly
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CTpaH, B KOTOPBIX TaKW€ HCCIEAOBAaHUS YyXKe OBLIM TMPOBEIEHBI, OTHOCATCS
Aprentuna, I'ana, Kor-n'MByap, banrnagem [Pels, Brodie, 2005; Dadzie et al.,
2008; Shahriar, Shahid, 2011]. K wHacrosimemMy BpeMEHH aHAJIOTUYHOE
WCCIIEIOBAaHNE TIPOBEJCHO MPOBOAMUTCA M B Poccum cumamm HaydHO-y4eOHOMH
TpYMIBI UCcClieoBaHni MapkeTuHra B Poccun «CoBpeMeHHbIe MapKEeTHHTOBBIC
npaktukn» B HUY BIID. HeoOxonuMo oTMeTuTh, 4To B Poccuu ucciaenoBanue
MAapKETUHTOBBIX TIPAaKTUK YK€ mnpoBoauiaock B Havaie 2000-x romos
npodeccopom P. Barmepom [Wagner, 2005], omHako pe3ylibTaTbl €ro
MCCIICZIOBAHHUS BBI3BIBAIOT OMPE/ICIICHHBIE CTIOPHI, TOPTOMY B HaIllleil paboTe OHU
UCTIOIH30BaThCS HE OYIYT.

Kak mnpaBuno, MapKeTHHTOBBIE TIPAKTHKH Pa3BUBAIOIIUXCS CTpaH
paccMaTpuBalOTCS B CPaBHCHHHM C MAapKETHHTOBBIMU TPAKTHKAMH Pa3BUTHIX
ctpan [Dadzie et al., 2008]. UccnemoBanus, KOTOpbIE aHAIM3HUPOBAIH OBl
MPaKTUKH TOJIBKO Pa3BUBAIOIINXCS CTPaH, OTCYTCTBYIOT.

Tabmumna 1.
Pe3ynbTaThl cpeiHUX 3HAYEHHI KJIACTEPHOr0 AaHAJIM3A M0 THIIAM MPAKTHK

ApreHTuHa Bbanrnanem Crpanbl 3anaaHoii
A¢puku

TpaHcaKIIMOHHBIN 0.67 0.62 0.63
MapKEeTUHT
Mapkerunr 0a3 0.60 0.55 0.42
TAHHBIX
MapkeTuHr 0.69 0.71 0.38
B3aUMOJECHCTBUS
CereBoif MapKeTHHT 0.63 0.74 0.53

Kak BuaHO U3 TaOnuubl, TP CPaBHEHUHM CPEIHMX 3HAYEHUWU NI BCEX
bupM TO oOmpeneNeHHBIM HANpPABICHHWS MapKETHHTA CpeIHee 3HAYCHHE B
TPAHCAKIIMOHHOM THUIIE MAapKETHHIra NMPUMEPHO OAWHAKOBO MO BCEM CTpPAHAM:
0.62 B banrnmageme, 0.63 B adpuxanckux crtpaHax, 0.67 B ApreHTuHe.
CornacHo  TpeABIIYIIMM  HCCIEIOBAHUS,  HM3YyYalOUUM  COBPEMEHHBIE

MApKETUHTOBBIE MPAKTHUKH, MOKa3aTelb, Jexamud B npeaenax ot 0.6 no 0.79,
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ONpEeNeNIeH Kak cpeaHui, nokaszartens Bwime (.75 — Bbicokmil, Hmxke 0.6 —
nuskmii [Dadzie et al., 2008]. CoOTBETCTBEHHO, 3TO CBUACTEILCTBYET O TOM,
TpaHCAaKUMOHHBIE MPAKTHUKMA B JAHHBIX CTpaHaxX MPEJCTaBICHbl JOCTATOYHO
HIUPOKO.

Mapxketunr 6a3 gaHHbIX 110 BceM TpeM ctpaHaM (0.55 B banrnageme, 0.42
— B adpukaHckux crtpaHax, 0.6 — B Aprentune) coctaBiser Menee 0.6.
[Toka3zaTenb ApreHTHHBI HAXOJIUTCS B MOIPAHUYHON 30HE, TO3TOMY, 10 MHEHHUIO
aBTOopa paboThl, MOKET OBITh MHTEPIPETUPOBAH Kak cpeaHui. Tak Kak B JBYyX
KJIacTepax U3 MATH MOKa3aTeslb HAXOAUTCS HIKe YpoBHsS B 0.6 O6aiioB, B ABYX
KJIacTepax — BbIIlI€, U B OJJTHOM — paBeH nokaszareito 0.6. OTMeTuM, 4TO CaMblii
HU3KHUI [OKa3aTelb MO0 MapKeTUHTY 0a3 JaHHBIX BBISBIEH B a(ppUKAHCKHUX
CTpaHaX. DTO MOXKET ObITh OOBSICHEHO KaK HU3KHUM YPOBHEM HCIIOIb30BAHUS
TEXHOJOTUN B MapKETHHIe, TaK U OTCYTCTBHEM PAa3BUTOCTH COOTBETCTBYIOIIEH
UHOPACTPYKTYphI, HAIpPUMEp, HEJOCTATOYHBIM YPOBHEM MPOHHUKHOBEHUS
KOMITBIOTEPHBIX M WHTEPHET CeTell, HaIu4us HEOOXOJUMOTO IMPOTrpaMMHOTO
oOecrieueHus1, KBAIM(PUIIMPOBAHHBIX COTPYIHUKOB U TIP.

[Ipu paccMoTpeHUU CcpeJHUX TOoKaszarelied MO TaKuM HalpaBlIEHUSIM
MapKETUHTA, KaK MApPKETHHT B3aUMOJICHCTBUS U CETEBOI MAapKETUHT, OTYETINBO
3aMeTHbI cJlabble TO3WIMK a(pPUKAHCKUX CTpaH: TaK, B MAapKETHUHIE
B3aumMojieiictBusi npaktuku ApreHtuHbl (0.69) wu banrmagema (0.71)
pacrnoyiaraloTcsi B KaTeropuu CpeJHUX 3HAYEHUH, B TO BpEeMsl KaK YpPOBEHb
MapKeTUHTa B3aUMOJCHCTBUSA B a(pUKAHCKMX CTpaHax KpailHEe HHU30K U
coctanisier 0.38. DT0 caMoe HM3KOE 3HAUEHUE M3 BCEX MEP MO TPEM CTpaHaM.
CeteBoil mapkeTur B Aprentuse coctanisier 0.63, B banrnaneme — 0.74, uto
MOTIa/Ia€T B KATETOPUIO CPETHUX 3HAUYEHUHN, YPOBEHb a)pUKAHCKUX CTPaH paBeH
0.53, 4TO CBHAETENBCTBYET O HHU3KOM YPOBHE pPa3BUTOCTUM JAaHHOIO THIIA
MapKeTHHTA.

B menom, cpaBHMBas CpeiaHHE 3HAYEHMS, CTAHOBHUTCS 3aMETHO, YTO IIO
YPOBHIO  Pa3BUTOCTH MAapKETHUHIOBBIX NpPaKTUK baHrmazem  3aHuUMaet

JUIAPYIOIIYIO ITO3ULMIO, MOKA3bIBasi CaMbl€ BBICOKME PE3YJbTAThl IO JBYM
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TUIIAM TPAKTUK — MAPKETUHIY B3aUMOJCHCTBHS M CETEBOMY MapkeTuHry. Ha
BTOPOM MO3MLMK HaxoauTcsi ApreHTuHa. OHAa JIEMOHCTPHUPYET YCTOWYHUBBIC
CpPEIHHUE TOKA3aTENM MO BCEM YETHIPEM HANPABICHUSAM MapKeTHHra. TpeThbe
MECTO 3aHUMAIOT aQpUKAHCKUE CTPAHbI, YbM MOKa3aTeNId HU3KHU MO TPEM TUIIAM
MIPAKTHUK, UCKIIFOYEHUE COCTABIIET TPAH3AKIIMOHHOE HANPABJIEHUE, U OTCTAIOT
OT CpPEAHUX 3HAYEHUN B 3aBUCUMOCTU OT HalpaBlIeHHs MapkeTtuHra ot (.22
nmyHKTOB 110 0.07.
W3 BbIlIECKa3aHHOTO MOTYT OBITh C/I€JIaHbl CJIETYIOIINE BBIBOIbI:
eYpOBEHb MApKETHHIOBBIX IMPAKTUK Pa3JIM4YE€H B Pa3BUBAIOLINXCS
CTpaHax.
e TpaHCAaKIIMOHHBIII THUN MapKETUHra 3aHUMAET YCTOWYHUBBIC
NO3ULIMH BO BCEX CTpPaHax.
eYpOBEHb PA3BUTHUS CTPAHbl BIMSIET HA Pa3BUTHE MAPKETUHIOBBIX
npakTUK [PeHTHHr cTpaH W TEPPUTOpPUK MO pasMepy BaJOBOTO

BHYTpPEHHETro mpoaykra, 2012].
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